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THE seventh annual convention of the National Associa- 
tion of Local Fire Insurance Agents, held at Louisville last 
week, was a harmonious and enjoyable occasion. President 
Markham reported the indisposition, for various reasons, of 
many of the fire insurance companies to confer with the asso- 
ciation’s officials on the single agency movement, and ex- 
pressed his opinion that it is “up to” the agents to take some 
decisive action in an endeavor to bring about a right settle- 
ment of the question. He felt that a large percentage of the 
companies would sympathize with the agents, and that the 
small minority of managers would be thus virtually coerced 
into line. Rebating was vigorously scored as one of the worst 
evils of the business. Much excellent advice was given by the 
different speakers, though it was probably considerably less 
needed by those present and those whom they represented, 
than by those agents who are not yet allied with the organi- 
zation. A first-class list of officers and chairmen of commit- 
tees was elected; and under their fostering care the interests 
of the association should be well advanced during the coming 
year. There is a wide field for practical work by members of 
the National Association’s legislative committee, and by the 
members of many of the State associations, in endeavoring to 
so influence legislation this winter that the companies will at 
least have no greater burdens imposed upon them than they 
are now called upon to carry. In efforts of this character, 
residents of any State naturally exercise a more potent influ- 
ence with the legislature of that State than do non-residents ; 
so that the best interests of fire underwriting may be greatly 
furthered by wise and timely action on the part of the local 
agents. 





In seeking information regarding new insurance organiza- 
tions, whether life, fire or casualty, we are continually being 
told “none of the parties interested have had any previous ex- 
perience in the insurance business.” It would seem that there 
is scarcely any other business in which a number of persons 
could engage as managers unless they had had experience, 
and the question arises as to why the insurance business should 
be so treated. Men who have been in this business for years 
freely confess that they are learning something all the time, 
and feel that they really know very little compared with what 
they ought to know, and would like to know. Yet a number of 
utterly inexperienced persons get together, form an organiza- 
tion and proceed to solicit business, oftentimes without the 
vestige of an idea as to how they are to make proper provision 
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for the losses which they announce they are prepared to in- 
sure against. It was such inexperienced persons as these who 
were responsible for the wild-fire spread of assessment life 
and accident companies and mutual fire insurance concerns, 
many hundreds of which have disappeared in the past quarter 
ofacentury. Perhaps the fault is due to the public not paying 
sufficient attention to the subject, and who have an idea that 
one insurance project is as good as any other, but more likely 
it is due to the careless manner in which the laws have been 
drawn with regard to companies not possessing capital stock. 
While it may not be possible to prohibit by law inexperienced 
persons from engaging in the business, yet it is within the 
province of the insurance departments to carefully watch con- 
cerns managed by such persons and to bring them to book 
promptly when they show signs -of encroaching upon the 
margin of safety necessary to preserve the policyholders’ in- 
terests. 





ALTHOUGH the number of active business assessment life 
associations has been materially reduced during the past few 
years, and consequently their troubles have not loomed up so 
large in the public prints, yet there are still several left, most 
of which are fighting to postpone the inevitable end. Recently 
our attention was directed to one such concern which has been 
in existence considerably over twenty-five years, and would 
now like to find its way clear to rélieve itself of the burden of 
its old members. The average age of the total membership is 
said to be thirty-five years, buf there is a considerable num- 
ber of old members, many of whom have been with the com- 
pany since its early years, whose average age is sixty-eight 
years. If the company should seek reinsurance it would find 
it difficult to have these old members included in the transfer, 
and they would be left without insurance. If, on the other 
hand, the assessments are made to conform with the death rate 
on this class, they would speedily be frozen out, so that they 
are between two evils. At present the young members are 
making up the deficiencies of the old, but as the rates, even for 
the former class, are too low there seems scarcely any hope 
for either class. This association also presents another in- 
stance of the temporizing policy characteristic of so many asso- 
ciations. Ten years ago a forward step was taken by it in ad- 
vancing assessments on all members to the rate for attained 
age, but there the movement stopped and the man of fifty-eight 
in 1892 is still paying the same rate in 1902. Had the man- 
agers maintained the rate at attained age steadily throughout 
the past ten years by the necessary annual increase, it would 
have been able to show a reduced membership at the higher 
ages possibly, but a more satisfied membership at the younger 
ages. As matters stand to-day the young members would be 
better off elsewhere, and the old members can only hope that 
the concern will at least outlive them. 





WHILE the strike of the coal miners has come to an end, and 
coal is once more being produced, consumers are still suffer- 
ing from an insufficient supply. It was beyond the bounds of 
possibility for the transportation companies to make up in 
one or two. weeks the deficiency of six months, and it will be a 
month or two yet before normal conditions in the coal supply 
will be reached. Famine prices are no longer exacted for coal 
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in one ton or half ton lots, but the price is still considerably 
above what it was before the strike began. During this scarc- 
ity of coal, many persons have learned more economical means 
of obtaining the necessary heat required in their dwellings and 
places of business. Gas, gasolene and oil have been experi- 
mented with, and it is safe to say that thousands of persons 
who have been using gas and oil stoves will continue to use 
them, even after coal has reached its normal price. There 
have been various improvements in oil stoves of late years, and 
some that we have seen throw out a steady and satisfactory 
volume of heat, without odor, and require but little attention. 
They are easily carried from one room to another, and in this 
respect housekeepers find them very desirable when the furnace 
is cold. Of course these experiments with numerous substi- 
tutes for coal increase the fire hazards, and the fire under- 
writers are not compensated by increased rates. There are, no 
doubt, many persons that are using prohibited heating ap- 
pliances of one kind or another, without realizing that thereby 
they forfeit their insurance. Every policyholder that is using 
any of these substitutes should at once communicate with the 
company in which he is insured, and ascertain whether or not 
he is rendering his policy void by so doing. It would be a 
serious matter for one to be burned out some night, and wake 
up to find that the insuring company was not liable for his loss, 
because he had violated the conditions of his policy. It is bet- 
ter to be on the safe side, even though coal is scarce and high 
in price. 





THE recent announcement with regard to the arrangement 
lately entered into between the Prudential Insurance Com- 
pany of Newark and the Fidelity Trust of that city, has set 
gossips to work speculating as to what were the “inside” 
purposes of such arrangement. The simple facts are that 
President John F. Dryden of the Prudential, whose industry, 
perseverance and ability built up this company from its in- 
ception to its present magnificent proportions, desired to make 
provision for the continuance of the business policy that has 
made it such a colossal success. Especially was it his desire 
that the policyholders in the company should be fully pro- 
tected in the future, as they have been in the past, by the 
faithful fulfilment of contracts entered into with them. To 
this end the stockholders of the Prudential Insurance Com- 
pany transferred to the Fidelity Trust Company virtually the 
control of the Prudential management, and as the stockholders 
of the Prudential own a large majority of the stock of the 
Fidelity Trust, Mr. Dryden’s purpose is thus secured. In- 
asmuch as the Prudential stockholders of the Fidelity Trust 
choose the directors of that company, and as the Fidelity 
Trust now owns the control of the Prudential, the arrange- 
ment secures to the Prudential the continuance of its present 
management and its present business methods and policy. 
It has been intimated that, because President Alexander of the 
Equitable and Vice-President Hyde of the same company 
were stockholders of the Fidelity Trust, they were also inter- 
ested in the Prudential. This is wholly at variance with the 
facts. The Equitable, as a company, has no interest whatever 
in the Prudential beyond that of cordial friendship. Mr. 
Alexander and Mr. Hyde invested in the stock of the trust 
company as individuals, as they might do in the stock of any 
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other corporation. The Equitable also owns some stock of 
the trust company, purchased long since, which gives the 
company special facilities for investments outside of the State 
of New York. Every person familiar with life insurance knows 
that Mr. Dryden has devoted his life to the up-building of 
the Prudential, and that its present standing and its future 
are dear to him as his personal honor. Notwithstanding that 
other honors have been thrust upon him, he still gives and will 
continue to give his time and best energies to the interests of 
that company and its policyholders. There will be no change 
whatever in its methods or practices, and all rumors to the 
contrary, President John F. Dryden will be found at the helm, 
guiding and directing this great financial and beneficent in- 
stitution of which he was the founder. 





IN noticing the meeting of the National Association of Lif: 
Underwriters in Cincinnati a week or so ago, The Insurance 
Field of Louisville says that it “was organized for the purpose 
of putting an end to the practice of rebating commissions to 
the insured.” It proceeds as follows: 

In this year of 1902 the extent of rebating is so great that it would 
amaze the old boys of so recent a date as 1892. When a solicitor can 
rebate 90 and 100 per cent of the premium because his general 
agent is allowed 115 per cent for new business, there are not much 
greater heights for reckless management to scale. It is not the fault 
of the National Association that rebating has not been rooted out. 
It is the fault of the companies, as it always has been. Not of all 
the companies, either, but of a few that can afford to get new busi- 
ness at any cost. 

It is incorrect to assume that the desire to break up the prac- 
tice of rebating was the sole object of the formation of the Lite 
Underwriters Association. That was merely one of the objects 
the promoters had in view, and this is evidenced by the fact 
that other matters relating to the business have occupied a 
goodly portion of the discussions at the annual conventions. 
The National Association is composed of delegates from asso- 
ciations that have been formed in nearly every State in the 
Union, and these delegates represent the sentiments of those 
who sent them to the convention. The part taken by these 
delegates shows conclusively that the State associations, as 
well as the National organization, take an active interest in all 
that relates to the welfare of their companies, and to the wel- 
fare of the field men. The Insurance Field continues: 

Meanwhile at the annual national conventions there is brave 
talk against rebating; prize essays are read on “How to Produce the 
Ideal State of Soliciting Business Without Bursting a Strap,” and 
the annual election of a president involves the nervous forces of the 
inembers in a titanic struggle. But no ice is cut in the great question 
of making life insurance soliciting respectable and the attitude of 
companies towards the public fair and equal. In a social sense these 
annual conventions are doubtless enjoyable and worthy of encourage- 
ment, but how absurd they are from the standpoint of business. Six 
or eight years ago the rebating companies got possession of the 
organization, cut out its vitals and stuffed it with sawdust. Debate 
on the floor was forbidden as dangerous. 

This is scarcely complimentary to the many thousands of 
life insurance men who were represented in this National con- 
vention. The inference that the delegates are gagged by the 
companies they represent, or forbidden to speak on certain 
topics, is not borne out by the facts, as anyone can see by 
reading the detailed reports of the proceedings. If any mem- 
ber has had anything to say in reference to rebating or any 
other objectionable practice, he has said it openly and freely, 
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and without being called down by anyone. To suppose that 
the intelligent men who compose this association are muzzled 
by anybody is absurd. Many of them are in positions that 
make them independent, being of more value to their com- 
panies than their companies are to them. They are wholly in- 
dependent in thought, speech and action, and are members of 
the association because of the good it is doing, and of the good 
they get out of it. The National Association can only be con- 
sidered as a representative of the numerous State associations, 
and whoever has noted the growth and development of the 
State organizations will testify emphatically to the fact that 
by association the business of life insurance soliciting has been 
dignified, many of its objectionable features eliminated, and a 
better feeling among agents and solicitors engendered. Such 
criticism as is accorded these associations in the paragraphs 
we have quoted, is an insult to the intelligence of a large body 
of hardworking, capable life insurance men. 





SPECTATOR SURVEYS. 


‘Pomeemenmee 


IN AND ABOUT NEW YORK. 

To-morrow ends one of the dullest months of the year 1902, from 
a local standpoint. According to the remarks of prominent brokers 
and countermen October has been a great disappointment as to new 
business, and net premium income in particular. There has been 
an unusually large number of canceled policies—“not wanted” and 
regular. About the only satisfactory feature has been the active de- 
mand for coffee storage lines. Of this class of merchandise there is 
just now a very great quantity in this port. 

The advent of the cotton season may possibly aid counter business 
and bring up November, thus making partial amends for the gen- 
erally reduced net local incomes for October. 

As an example of the causes which have brought about the falling 
off in premiums for New York city counters, it may be stated that 
one of the very largest of the wholesale dry goods concerns has, 
within the past three weeks, dropped nearly $200,000 of October and 
November expirations on account of reduced stock—and this was 
a house which carries over $2,500,000. 

Henry F. Heins, besides being surveyor for the Commercial Union, 
the London and Lancashire, and the Empire City, has recently added 
the Germania to his list. 

There was a slight stir in grain this week, and Craft & Son covered 
a considerable quantity in New York Central and Hudson River 
Railroad Elevator A. 

The season is about opening for raw silk storage. A few lines of 
this class have already appeared on the street. 

The Underwriters Club has prepared an interesting pamphlet ex- 
plaining the advantages of the club. It is illustrated, and is intended 
for distribution by members among those who would be likely to 
join the institution. 

William A. Lester of Providence, R. I., was a recent visitor to 
the city. 

George C. Newell, of Starkweather & Shepley of Providence, R. 
I., was among the recent visitors to the city. 

George A. Stanton & Co. will represent the Individual Under- 
writers of St. Louis, Mo., for New York and other Northern States. 

An extension of thirty days has been granted the Stuyvesant of 
New York, in order to collect the assessment upon the stockholders, 
which was due October 21. 


Life and Casualty Notes. 
A reception will be tendered Philip H. Farley, the newly-elected 
president of the National Association of Life Underwriters, by the 
Life Underwriters Association of New York, at the Aldine Club on 
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Thursday, November 6, at §.30 P. M. The reception will be followed 
by a dinner, at which President Farley and Vice-President Appel of 
Boston will speak. : 


M. Waldeck Rousseau, the ex-premier of France, has been ap- 
pointed counsel for the Equitable Life in France. 


On Monday a city court jury gave a verdict in favor of the plaintiff 
in a case involving a promise to rebate on a policy of life insurance. 
The defendant’s counsel pleaded the anti-rebate law of the State in 
defense, but the jury paid no attention to it. The verdict will un- 
doubtedly be reversed on appeal, although the agent is subject to the 
penalty provided by the act in offering to allow a rebate. 


I. Smith Homans, actuary of the Bankers Life of New York, and 
son of the late Sheppard Homans, will be married on Tuesday, 
November 11, to Miss Mary Wootton Van Wyck: of Perth Amboy, 
N. J. 

The Crown Prince of Siam was entertained on Sunday by James H. 
Hyde, vice-president of the Equitable Life, at his country residence 
on Long Island. On Monday the Crown Prince was tendered a 
luncheon at the Lawyers Club, at which President James W. Alex- 
ander of the Equitable was present. 


CHICAGO AND THE WEST. 


The necessity for a revision of the policy forms generally in use 
and known as “standard” is again shown in the suggestion of the 
Iowa Insurance Department, that while that State has no standard 
policy statute its laws are such that the New York form, as now 
framed, is inadmissible in several respects. Auditor Merriam claims 
that under Iowa laws invalid insurance and insurance in insolvent 
companies cannot be called into contribution, and that other changes 
will also have to be made to bring the contract in harmony with the 
code. 

Michigan, too, has made some sensible changes in the New York 
form, and which should be generally adopted, particularly the one 
prohibiting the company from claiming the avoidance of its con- 
tract through a violation of its conditions, when such violation did 
not have any bearing upon the loss. Since getting into the way of 
using statute policies the companies have been asleep instead of 
keeping up-to-date with the march of time and of events. 

The Chicago Underwriters Association got “off its base” last week 
by suddenly adjourning sine die, and the executive committee, there- 
fore, called an emergency meeting of the association for last Tuesday 
to set things right. It is possible that the members may now have 
taken a wider view of reform than was proposed in the scheme to 
increase expenses and also bring a horde of suburban agents into the 
heart of the city to help reduce the income of Class 1 agents. 

The death of John H. Free has necessitated some changes in the 
management of the Milwaukee Mechanics and the Milwaukee Fire. 
In the case of the former company the expected has happened, the 
appointment of Cook County manager being conferred upon the 
popular Harry Fox, who for a long time past has been assistant 
manager of the branch. The Milwaukee Fire takes a new turn in 
appointing Shipman & Wayne as Cook County managers, the firm 
having heretofore been brokers of large experience, with very 
valuable connections. 

Two circulars received on the same day tell an instructive story 
in insurance legislation. W. H. Markham & Co. of St. Louis as 
attorneys for an association of individual underwriters, invite business 
through the well-known Chicago office of Fred. S. James & Co. 
Howard A. Blossom of St. Louis similarly invites business from 
“the insurance fraternity” for a stock company, to be known as the 
Merchants Insurance Company, and organized with $100,000 paid-in 
capital, by some of the best citizens of St. Louis. Yet, under the 
operation of our Illinois laws, as interpreted by our Supreme Court, 
an Illinois agent or broker can openly and freely do business with 
Mr. Markham’s association of individuals, while if he should apply 
for a policy in Mr. Blossom’s stock company, to be issued at St. 
Louis, he would be guilty of a criminal act, unless the risk should 
happen to be located in some State other than Illinois. And it has 
been further held that even the broker’s procurement of a power of 
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attorney from his client, clearly defining the agency relation, is in- 
sufficient to relieve him from criminal liability in connection with the 
placing of an Illinois risk in an unlicensed stock company. 

In regard to “preferred” business, upon which so many under- 
writers are seeking to reduce rates, so as to eliminate the present 
element of profit found therein at former rates, Manager Whitlock of 
the Glens Falls pertinently says: 

What a consolation it must be to the stockholder who demands 
an accounting of his stewards to be told that “profitable” business 
is the evil that besets underwriting, and that when the element of 
profit is wholly eliminated business will be upon a satisfactory basis. 

C. P. Wurts, of Fisher, Martin & Wurts, issues a very readable 
pamphlet concerning the methods of procuring insurance at London 
Lloyds, but which does not explain why such contracts should be 
payable in sterling when the warranty clause reads, “Warranted same 
rate, terms and conditions as the Insurance Company,” and 
the warranty company pays American dollars at par to the claimant. 
Mr. Wurts refers to the deposits of £5000 made by every under- 
writing member of Lloyds, but fails to explain that this fund is only 
available for marine losses. 

It has frequently been urged in these columns that local associa- 
tions, such as the Chicago Underwriters Association, should devote 
better attention to statistics of importance. A lesson might be taken 
from a foreign experience. At a recent session of the London 
(England) County Council it was shown “that serious fires had been 
reduced from 25 per cent in 1866 to 2.6 per cent in 1901.” Can any 
large American city, State or section tell its experience in this re- 
spect? Here is a practical suggestion whereby Chicago might evolve 
something useful from its present jumble of fire department, fire 
patrol and fire underwriters’ loss figures, all seeking to belie each 
other. 


BOSTON AND VICINITY. 
The German of Peoria, IIl., is to enter Massachusetts and will be 
represented in Boston by J. J. E. Rothery. 
W. S. Colgrove, late with the Merchants of Newark, in the middle 
department, has been appointed New England special agent of the 
American Fire of Philadelphia. 


C. W. Cleaver, who has been connected with the New York office , 


of the Sun, will hereafter co-operate, in field work, with Arthur T. 
Hatch, special agent of the company in Boston. 

Two Massachusetts candidates for Congress, Arthur F. Nutting of 
Northampton and William S. Greene of Fall River, are well-known 
and successful fire insurance agents. Mr. Nutting, although a popu- 
lar and genial gentleman, being a Democrat, will probably not be 
called to forsake his insurance business for the service of his country. 

Referring to certain buildings in Boston that, from their condition 
and surroundings, are particularly hazardous in case of fire, Fire 
Commissioner Russell of Boston has recommended that the owners 
be compelled to tear the buildings down. The Commissioner has 
done some commendable work along this line, but the city would 
be well rid of many more fire-traps. 

A prominent fire underwriter, commenting upon present business 
conditions, says that the last six months of the year will show a sub- 
stantial volume in favor of underwriting, and that premium receipts 
will show a very substantial gain over the first six months. 

There are several causes for this. One is the extensive building 
of expensive business structures in the city and many dwellings in 
adjoining and surrounding towns, which is resulting in a great in- 
crease in property values. 

The high prices of all kinds of merchandise is another factor in 
swelling premium receipts. During the year, thus far, losses in the 
city of Boston have been phenomenally small, and unless unusual 
and unexpected disaster occurs the year 1902 should show a consider- 
able gain in underwriting profits over I9oT. 

The settlement of the coal strike and the prospect of an early sup- 
ply of coal has caused a falling off in the demand for kerosene- 
burning devices; so that what, a few weeks ago, promised to be a 
prominent and perplexing hazard is now rapidly dwindling and 
causing less anxiety to underwriters. 
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Life and Casualty Notes. 


In connection with a recent fatal elevator accident in Lynn, Judge 
Berry says that the casualty was due to a lack of proper inspection; 
that more elevator inspectors should be appointed and a more 
thorough, systematic and efficient service should be performed. The 
inspection of elevators in this State is in charge of the State police. 

The fall banquet of the Boston Life Underwriters Association was 
held at Young’s Hotel Tuesday evening, the 28th inst. The dinner 
was preceded by a business meeting. The speakers, following the 
banquet, included First Vice-President Lunger of the Travelers, 
First Vice-President D. F. Appel of the National Association of Life 
Underwriters, and Ex-Attorney-General Hosea M. Knowlton. 


Agents report that the anticipations of a small-pox epidemic the 
coming winter is acting as a stimulus to health insurance, and that the 
number of personal, unsolicited applications is daily increasing. 


NOTES FROM PHILADELPHIA. 


W. D. Phillips, of the firm of Charles Platt, Jr., & Co., last week 
met with a painful accident. He tripped over a loose board and 
was thrown with great force to the floor, severely bruising his face, 
and although his left arm is not broken it was so injured that it had 
to be placed in a plaster cast. 

Under circular No. 461 the Philadelphia Fire Underwriters Asso- 
ciation notifies members that the following forms and clauses, 
recommended by the National Board of Fire Underwriters, have 
been adopted for use by that association, to take effect not later than 
January 1, 1903: Rent clause, lightning clause, lumber clear-space 
clause and mill-yard lumber clause. 

It is expected that most of the offices will be quick to adopt the 
new lightning clause, because of the following provision, which is not 
found in the present clause: 

And, provided further, that if dynamos, wiring, lamps, motors, 
switches or other electrical appliances or devices are insured by this 
policy, this company shall not be liable for any loss or damage to 
such property resulting from any electrical injury or disturbance, 
whether from artificial or natural causes, unless fire ensues, and then 
for loss by fire only. 

This clause has heretofore been separate and distinct from the 
lightning clause, and either from lack of knowledge of the risk or 
from oversight has often been omitted from policies upon risks where 
it is intended to apply, fortunately, however, without serious result 
up to the present time. 

The Allied Business Organizations fire insurance commfttee has 
issued another bulletin, in which the percentages of expense per $100 
of insurance written are shown to have been as follows in the years 
named: 1861, 22.9; 1881, 28.8; 1901, 20.7. 

J. Lynn Truscott and Joseph K. Sharp, respectively vice-president 
and secretary of the Camden Fire, have formed a partnership and are 
now representing, at that office, as agents for Camden and vicinity, 
ir addition to the Camden Fire, the following companies: Northern 
of London, Fire Insurance Company of the County of Philadelphia, 
Boston of Boston, and the Equitable Fire and Marine of Providence. 

On Monday evening last the Board of Consulting Engineers met 
at the call of Chairman Charles A. Hexamer, to draft a set of rules 
and requirements for the proper handling of fuel oil and installation 
of plants for its use. 

Haughton & Muir, who are already agents of the Fire Association, 
Springfield, Firemans Fund, Manchester and Orient for suburban 
business, announce that they are prepared to write surplus affidavit 
lines in the Law Investment and Insurance Corporation, Limited, 
of London. 

Members of the Insurance Society have all the week been loud in 
their praise of the committee which arranged for such a delightful 
entertainment and smoker as was held last week. The efforts of W. 
K. Ridge and J. R. McNeil of the insurance fraternity to make the 
vocal part of the programme a success, were very much appreciated. 
Atwood Smith followed William McDevitt in a talk on old fire 
engines, reminiscences of the volunteer department and the trouble 
in starting the insurance patrol, much to the delight of the audience. 
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His story of how the patrol came to get “Billy” (McDevitt) was 
listened to with much interest. The new quarters of the society 
will be kept open in the evenings. 

Notwithstanding the fact that the Allegheny County Board de- 
clined to adopt the Eastern Union resolution about coinsurance, it 
is said that the Union will apply the eighty per cent clause to risks 
in that territory shortly, as to let the matter drop now would disrupt 
the business of the whole field. 

Samuel W. Middleton, a builder of this city, who has been con- 
nected with the Franklin Fire for over sixty years, is dead, at the 
age of ninety. 

Life and Casualty Notes. 

At the meeting of the Philadelphia Association of Plate Glass 
Underwriters, held this month, President S. H. Pool was re-elected, 
and Frank Howard of the Aitna Indemnity Company was elected 
secretary in place of Charles H. Adams of the Central Accident, who 
has held the position several years. 

John A. Carahar, who has for many years handled the brokerage 
business of his father, E. J. Carahar, has accepted an agency of the 
Union Casualty for personal accident and health business. His office 
will be at his father’s agency, No. 212 South Third street. 

Among several measures which the State Legislative Board of 
Railroad Employees is drafting, to be presented to the next legisla- 
ture, is said to be an employers’ liability act, which would give all 
employees recourse to law in case of injury, whether employed by 
corporations or private employers, regardless of membership in relief 
associations. 

On November 5, Miss Mary Lambert, a daughter of Major 
William H. Lambert, of Lambert & Waterhouse, Pennsylvania man- 
agers of the Mutual Life of New York, and a member of the Board 
of City Trusts, will be married at her father’s home, 330 West John- 
son street, Germantown, to John C. McCall, a son of John A. McCall, 
president of the New York Life. 

The Columbian National Life of Boston has established its head- 
quarters for this city in the Keith Theater Building, Chestnut street 
above Eleventh. Irvin Zimmerman, the manager, is a well-known 
writer of industrial insurance. 

The Sun Life of Canada is to be congratulated on the following 
good appointments which have just been made for this State by 
Manager W. A. Higinbotham: Archibald Little, Jr., of Philadelphia, 
B. Galbraith of Milton, O. R. B. Leidy of Allentown, and Edward 
Watkins of Sheshequino. 





CASUALTY INSURANCE. 


—The West Virginia Live Stock Indemnity Company, Parkersburg, has 
been incorporated with a capital stock of $10,000. 

—The Bankers Surety Company of Cleveland, Ohio, has been licensed in 
New York as a fidelity and surety company. Its paid-up capital is $500,000. 

—tThe story of ‘‘Brown the Bondsman” is being circulated in attractive 
form by the Attna Indemnity Company as a recommendation for corporate 
suretyship. 

—E. F. Larson, who wrecked the Universal Casualty Company of Mil- 
waukee, has been sentenced to seven years at hard labor in the Wisconsin 
Penitentiary. 

—The Pacific Coast Casualty Company has been incorporated at San 
Francisco with $200,000 capital. The name of George A. Batchelder heads 
the list of directors. 

—Paul Wilson of Pueblo, Col., has added the agency for the Ocean 
Accident and Guarantee to his other lines. J. K. Hurd has been engaged 
to assist Mr. Wilson with his increasing business. 

—John D. Mooney, Eastern agency superintendent for the London Guar- 
antee and Accident, will leave that company next month to repersent the 
Ocean Accident and Guarantee in Utah and Colorado. 

—T. M. E. Armstrong, assistant general manager of the Ocean Accident 
and Guarantee Corporation of London, is in Montreal, and it is reported 
that a change in the Canadian management is impending. 

—In a suit brought against the Maryland Casualty Company to recover 
on an accident policy, the plaintiff alleges that death was caused by 
blood poisoning resulting from a cinder striking the insured’s nose while 
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looking out of an open car window. The company does not dispute the 
claim, but demands proofs of loss, which, it appears, have not been 
furnished. 

—A new brand of insurance has made its appearance in Indiana, 
where it has been suggested that a surety company be organized to in- 
demnify relatives for the loss of their dead, incident to the desecration of 
graves. 

—Superintendent Yates of Missouri has ruled that $200,000 is the 
necessary paid-in capital for a company transacting health and accident 
insurance. Purely accident companies are admitted on $100,000 paid-in 
capital. 

—The Commercial Accident Company of Philadelphia is advertising in 
that city by means of a uniformed sign-carrier, who displays a sign 
illustrating two of the most common forms of accidents, namely, falling on 
the sidewalk, and being run down by a trolley car. 

—The Great Eastern Casualty of New York has recently issued a re- 
vised set of accident and health policies containing all up-to-date features 
and providing most liberal benefits at prices ranging from $10 to $70 per 
year. No matter what the requirements of the individual may be some 
policy of the Great Eastern will meet them. 


—The Missouri Insurance Department has ruled that fire insurance com- 
panies cannot write sprinkler leakage insurance, only stock casualty 
companies being allowed to transact it. The Maryland Casualty and the 
United States Casualty are writing this class of business, and they have 
just advanced rates from twenty-five to fifty per cent. 


—Ten prizes are offered by the Pacific Mutual for the largest volume of 
new accident and health premiums turned in during the seven weeks, 
October 27 to December 13, 1902. A pin cushion, made from the bark of 
the California big trees will be given each agent, broker or solicitor 
sending in one or more applications in extra preferred or preferred classes. 


—B. E. Watson, manager of the accident and liability department for 
central and eastern New York for the A®tna Life, has secured the services 
of John V. McHarg of Albany, formerly with the Travelers. Mr. McHarg 
is one of the best-known and most successful writers of employers’ 
liability and personal accident insurance in the city of Albany, and the 
territory assigned will enable him to largely increase his business. For 
the present his offices will be located at 68 State street. 


—Some time ago The Daily News of St. Paul, Minn., offered an accident 
insurance policy in the sum of $1000 with every subscription to the paper. 
The unexpected happened, and one Joshua Parkhouse, who held one of 
these policies, was accidentally killed ten days after the contract was 
issued. The Daily News Company claims to have a contract with the 
Minnesota Mutual Casualty Compary of St. Paul, to insure all its sub- 
scribers, but in an action brought by the widow of the deceased to re- 
cover on the policy, the casualty company denies liability. 


—By the explosion of a valve on a steam boiler a number of automatic 
sprinklers were opened causing considerable damage by water. The 
boiler being insured the insurance company admitted liability for the ex- 
plosion, but declined to pay for the sprinkler damage. On the case being 
brought to trial at Baltimore last week Judge Dennis gave a verdict for 
the insured, holding that all that was likely to happen under the condi- 
tions named in the policy was in contemplation, and that the melting 
of the sprinklers was an inevitable result of the explosion. An exception 
was taken to the court’s ruling and the case may go to the Court of . 
Appeals. 

—The Union Casualty of St. Louis will be ten years old on December 
29 next. In order to celebrate its tenth anniversary it has instituted a 
contest for new accident premiums written during October, November and 
up to December 29. Prizes will be awarded, based on number of policies 
placed and amount of premiums collected, the contestants being divided 
into three classes, viz., those who place not less than fifty, thirty or 
twenty policies respectively. Special prizes will be awarded in the 
several classes. The company has made good progress in its accident 
branch this year, and this contest will enable it to close the year with a 
very handsome increase in its premium account. 


—Superintendent Drake of the District of Columbia has asked for an 
opinion from the corporation counsel as to the status of title insurance 
companies—that is, whether they are amenable under sub-chapter 5 of the 
code. In rendering this opinion Mr. Duvall says, in part: “The real 
question would be whether it was authorized to do an insurance business, 
and did intend to carry it on. It is my opinion, however, that the business 
of insuring real estate titles is an insurance business within the meaning 
of sub-chapter 5, and that any company doing such business is subject to 
the provisions of that sub-chapter, unless it may have brought itself 
within the provisions of sub-chapter 11, above mentioned. 


—According to a bulletin issued by the Interstate Commerce Commission, 
during the year ending June 30, there were 3C3 passengers killed and 6089 
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injured, 2516 employees killed and 33,711 ‘njured. The figures show that 
since the passage of the Safety Appliances Act in 1893 there has been a 
diminution of sixty-eight per cent in the number of employees killed, and 
of eighty-one per cent in the number injured. Perhaps this is a gratifying 
result, but it has been pointed out recently that during the past three 
years the number of persons killed and disabled on railroads of the United 
States has exceeded the total loss by death and disability sustained by the 
British Army in its three years of fighting in South Africa. 

—The United States Casualty of New York has issued a new form of pol- 
icy which it calls the ‘‘Conditionless,” because it is without conditions 
and covers everything in the way of an accident at any time in any place. 
it is issued to preferred risks only on the basis of $60 per annum for a $10,- 
000 policy. When the policy has been in force two years its benefits are in- 
creased by twenty per cent, thereby encouraging persistency in premium 
payments. The usual double benefits for travel, elevator and burning 
building accidents are allowed, as well as indemnity for partial loss of 
time, and the payment for services of a physician where a specific loss is 
not sustained. The company can confidently claim that this policy is as 
liberal in its terms as is consistent with sound underwriting practice. 

THE NATIONAL PROTECTIVE SOCIETY 


—The above-named institution, organized in 1894, and located at Detroit, 
Mich., is the largest company of the mutual type transacting accident and 
health insurarice. It has paid over $700,000 in claims and has a gross 
surplus of over $50,000. The following States constitute its field of opera- 
tions: Michigan, Ohio, Indiana, Pennsylvania, Virginia, West Virginia, 
Maryland, Missouri, Wisconsin, Minnesota and Colorado. The National 
Protective issues an attractive policy, and makes a profit-sharing contract 
with its agents, which has proven profitable to all concerned. The man- 
agement is progressive and consists of D. E. Thomas, president and 
general manager, and F. S. Dewey, secretary. Liberal arrangements will 
be made with good agents. 





COMMUNICATION. 


A Lady’s Laudable Ambition. 


[To THE EDITOR OF THE SPECTATOR.] 

May I encroach upon your time and ask you to favor me with some in- 
formation concerning insurance? I am a young woman of education, 
who has had the advantages which that and a high social status implies. 
In the attempt to establish a college preparatory school for girls on a 
plane too high for the amount of capital possessed, I lost much money. 

Believing that any good thing must soon secure itself, I learned that 
the school business was the exception, and that the cost of education is 
far in excess of the tuition fees. That no thoroughly equipped institution, 
according to the demands of the day, can be maintained without an en- 
dowment fund. A fact which has since been corroborated in the state- 
ments of some of the trustees of some of the prominent colleges and 
endowed schools. My experience came early, and though its cost was 
heavy—having lost everything, including a new $25,000 building—it is my 
purpose to recoup, if possible, more than the amount of losses, both for 
my personal benefit and that of the few creditors. 

Life insurance seems to hold out better possibilities than any other 
field. I mean to enter it, but not on an ordinary and short-lived working 
basis, as is said that most women do. Desiring to enter it properly 
equipped with as complete understanding of the science of the subject 
as possible, that I may be enabled to adhere to scientific working methods, 
I appeal to you fer guidance as to insurance literature. If the chief 
points of the subject, really comprehensive, are given in any ‘‘nut-shell’’ 
publication or publications, I should like to know of them, as well as of 
more exhaustive works : 

I am not satisfied with the one-sided information received from indi- 
vidual companies, but desire a thorough knowledge of the subject, inside 
and out, not merely the agent’s side of it, nor merely the policyholder’s 
side, but the whole institution. The question of commissions to the agent 
though important, is in my mind secondary to a true knowledge of what 
insurance means in all its phases, or should mean, and not simply what 
it means in certain companies, though that of course must follow. After 
such careful study of the subject I shall hope for such knowledge as will 
enable me to stand upon the right ground, and to work conscientiously, 
knowing that I know what I am about. Will you kindly start me in the 
right direction? 

Having a large acquaintance among prominent men in Philadelphia and 
elsewhere, I have no idea of working only among women. Some of the 
companies do not insure women, therefore I would deem it a favor if you 
would indicate among those which do, the best for me to recommend. 
The little knowledge I possess of insurance and some individual com- 
panies, is from policies taken out at different times during my business 
career, through the solicitation of friends or agents. 

Should the measure of success attending my efforts warrant it I may 
open a sort of brokerage for all sorts of insurance—life, accident, fire, 
etc., etc. Should you be inclined to grant me the desired information 
and guidance, won’t you kindly remember that though I desire a thorough 
knowledge I really know comparatively nothing? So do not leave me to 
infer, but as you have it all on your very finger ends, please state what 
is, in your opinion, the best, both as to literature and companies, life, 
accident and fire. Any information will be absolutely confidential and for 
my personal thought only. Very truly- yours, E. M. §, 
Philadelphia, Pa., October 20, 1902. 
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NEWS OF THE WEEK. 


Convention of the National Association of Local Fire Insurance 
Agents. 

THE seventh annual convention of the National Association of Local Fire 

Insurance Agents took place at Louisville, Ky., on Tuesday, Wednesday 

and Thursday of last week, and was preceded, on Monday evening, by a 

meeting of State association presidents with the officials and executive 

committeemen of the National Association. 





TUESDAY’S SESSIONS 


General John B. Castleman gave a hearty welcome to about 200 dele- 
gates, and said that the late twenty-five per cent increase in rates was 
merely a temporary measure precedent to the rating of risks by schedule 
in a way which could be explained to and understood by propertyowners. 
General John G. Smith of Birmingham, Ala., responded happily to General 
Castleman’s welcome, saying some nice things about Kentucky. 

President George D. Markham delivered his annual address, in the 
course of which he said, in reference to the declination of a single-agency 
conference by the companies: 


We are now free to take up this subject with the companies individually. We 
are even encouraged and urged to do so by many managers, who claim that it is 
solely an agent’s question. 

The better-grade local agents in the cities already desire a return to the sole- 
= system. It is shown by the reports from reliable agents in seventy-one 
of the largest places. The answer was unanimous on that point. But out through 
the smaller places where multiple agencies have not crept in, interest must be 
aroused. The local men at such points must be made to see that a better atti- 
tude toward the agency corps is at stake, and that they must fight as lustily for 
the single-agency cause as the agents in St. Louis, where some companies have 
twenty-five to forty agents, although the same companies can handle their New 
York or Boston business, with only one agent. How long will it be before the 
sole-agency reform is instituted? The recent correspondence with the com- 
panies shows a practically unanimous desire on their part to return to single 
agencies. Are the agents in earnest about it? If so, the way is clear. An 
agreement can be prepared and offered to each company for signature, containing 
the definition of a company, the date for consolidation of agencies, etc. We 
would naturally consult our allies among the companies in preparing this agree- 
ment, and if it is prepared with good judgment we will obtain the signatures of 
ninety-five per cent of the companies. Then it would be “up to the agents” to 
show any non-signers that their opposition to the single-agency reform would 
be an expensive indulgence in obstinacy. Remember that we control and direct 
the flow of premiums to the companies that are fighting for the lead in premium 
income. Why should we hesitate to use our power when our consciences ap- 
prove the cause and ninety-five per cent of the companies applaud and encourage 
us? 


The executive committee reported through Chairman C. H. Woodworth. 
The report spoke of the numbers of local agents not yet identified with the 
association, but who would flock to it in case the agency system was 
threatened; and urged the adoption of some means of increasing the 
membership before an emergency should arise. 

Secretary F. F. Holmes made a brief report, and the grievance com- 
mittee complained of overhead writing of Kentucky whiskey lines, and of 
the reinsurance by fire companies of the shore end of cotton risks written 
by marine companies. The organization committee reported that the mem- 
bership had held its own. The committee on legislation also reported. 

A. W. Neale of Cleveland presented an iddress upon ‘The Sole Agency 
and the Expense Question,” saying, in part: 


Now, gentlemen, I propose to emphasize only what every underwriter knows 
and ought to admit, whether he will or not, that the preferred class is by large 
odds the chief cause of the existing high expense ratio, as well as the cause of 
bad blood, strife, broken pledges and rate wars. There has not been a better time 
in ten years, and there will never be a better time than now to reduce preferred 
rates. ill any gentleman here say that we are not now on safe ground on the 
non-preferred classes, with the present schedules applied and to be applied? 
Are there many p= emen here who do not believe that we are about to repeat 
the experience of the years following 1892, when the attractive advances in rate 
bred new companies galore, together with Lloyds and other schemes, good, bad 
and indifferent, conceived in the fertile brain of man and born to be a night- 
mare to the legitimate interests of good underwriting? 

Then was an a time to have reduced the preferred rates to a point 
where they would have yielded only a legitimate profit. But no, this was not to 
be. Those who realized this were fewer in number than they are to-day, and did 
not have the courage of their convictions. The preferred companies threatened, 
“you cut our rates and we will cut yours.” This bluff should have been called, 
for it goes without saying that if these companies would hardly touch a special 
hazard after the rates had been raised twice in one year, they would not be over- 
greedy about writing the class at cut rates. Others took the ground that it 
was only a question of time when the new general advances would gradually 
disappear and we would need the profits upon the preferred class to even up 
matters. Still others argued that as long as the public did not complain, why 
not continue charging the same rates? And so matters went on in the same 
old way. Preferred rates were pretty generally maintained, and special hazard 
rates were gradually beaten down below cost again, as might have been expected. 
And, gentlemen, permit me to prophesy that history will repeat itself if preferred 
rates continue to be maintained. 


E. S. Tachau of Louisville delivered an address upon “The Rebating 
Evil,’ charging it with responsibility for many of the troubles’ which 
affect local agents. Extracts from his paper are here given: 


It seems to me that, aside from the moral point of view, the poor business 
principle of rebating would and should appeal to every sensible local agent, 
where the gain from such bad practice is small, and degeneration and ruin are 
sure to follow in course of time, and a short time at that. If an agent once 
starts on this downward step he seldom recovers, and the incipient disease in- 
creases with each violation of the moral and business principle involved, until 
at last it becomes chronic and in the end kills. If you will recall to your minds 
the history of the agents whom you knew as “rebaters” you will see the wreck 
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of what to-day would have been upright and honest men, successful in the great 
business of fire insurance. 

Look again at the successful and substantial agents of this country and you 
will find that this position has been won by honest and fair dealings not only with 
their customers, but also with their fellow agents. How a merchant or manu- 
facturer who is careful and conservative can intrust so important a part of his 
business to a rebating agent, knowing that the agent is breaking faith with his 
fellow agents and violating his honor, is beyond my comprehension. This asso- 
ciation should pass a resolution suggesting to the various State associations the 
appointment of membership committees whose duty it shall be to carefully in- 
vestigate each application of any agent who has been convicted by his local 
board of rebating, and thus put the National Association on record with the com- 
panies, 


Several States responded to roll call with favorable reports. 

John Marshall of Chicago, associate manager of the Firemans Fund, ad- 
dressed the convention on the topic, ‘‘What Does the Company Expect of 
the Local Agent?” and E. B. Case, also of Chicago, answered the counter- 
question, ““What Does the Agent Expect of the Company?” 

Mr. Marshall said, in part: 


Daily reports should never be allowed to accumulate, but should go forward 
on the day the policy is issued. It is not unusual for a company to find itself 
involved in a loss that might have been avoided had the agent promptly forwarded 
advices when the risk was written. This is really a most important matter, and 
agents cannot be too careful or prompt in advising their companies of liability 
assumed. Last month a leading agent wrote a policy for $2500, covering a class 
of risks that the company prohibited. The policy was dated the 8th, but the 
daily report did not reach the office until the 15th. Instructions were immediately 
issued for prompt cancellation, but the assured demanded five days’ notice, and 
before the time expired the property was totally destroyed. There was nothing 
for the manager to do but to look as pleasant as possible and give draft for the 
face of the policy. Such occurrences do not encourage cordial relations, and for 
such a breach of instructions the agent is undoubtedly financially responsible. 

a * = 

In accepting business the agent should put himself in place of the company, and 
conscientiously answer the question, “‘Would I assume this liability if I were the 
company?” I have in mind an agent, now a veteran, who, when he started in 
business, ‘absolutely inexperienced, was a clerk in his father’s general store in 
some small town. In describing his start he said: “I knew nothing of the busi- 
ness nor what was expected of me. I did not know what properties to insure, nor 
what to decline, but after consideration I made this my rule, and faithfully ad- 
hered to it. I would not write a policy for anyone that we would not “trust in 
the store.” This agent made money for his companies. 

z * * 

The manager certainly expects that the agent will insist on a fair and adequate 
rate for the hazard. What is the use of paying large sums for surveys and 
inspections, showing the physical condition of insurable risks, if we do not profit 
by the estimate of cost furnished by such expert information? Our business is 
to write insurance at such rates as will guarantee a fair settlement and the 
prompt —_— of losses and cover the a of procurement and super- 
vision of business while returning a reasonable profit to the capital employed. 
Agents may keep the companies from retiring by restoring rates to a living 
scale, and they will be spared the embarrassment of having companies they 
represent reinsure or cease doing business. 


WEDNESDAY’S SESSIONS 


Wednesday morning the association met at Fountain Ferry Park, more 
delegates attending than had been present on Tuesday. Roll call was con- 
tinued, and resolutions bearing upon the multiple agency and preferred 
business questions were offered. John C. North of New Haven delivered 
an address upon ‘‘The Perils of Peace,’”’ in which he said: 


What are these perils to be guarded against? 

First—Lack of vigilance. How soon the soldier in time of peace loses that 
keen sense of his pn to be vigilant. He paces up and down at his post on 
guard with no thought of the enemy, and every motion shows his indifference 
and unconcern. This is one of our dangers. If we are surprised by a sudden 
enemy and are unprepared to cope with him, but find too late that the bill 
rg passed while we slept, it will be because we did not guard against this peril 
of peace, 

econd—The consciousness of security in time of peace finds many a nation un- 

repared when she ought to be in a position to defend her borders. We must not 
orget that many perils are yet threatening our agency system, and no better 
time is given to prepare for war than during the time of peace. Shall we, now 
that the impending evil seems less real to us, deceive ourselves or relax our 
vigilance, allowing our organization to abandon the ground so dearly purchased? 
Gentlemen, the fight is still on; the lull in the battle is not the end of the war; it 
is only an opportunity which we can use to strengthen our defenses and recoup 
our ammunition. I believe we must fight great battles in the near future if we 
shall hold the ground we have already won. 

hird—Loss of interest in association matters. When the floods subside and 
we are no longer at work on the dykes, we sometimes forget that there is a dyke 
to repair, and care not whether there be a dyke or no. Let us keep up the 
interest in our association by every means in our power, and see to it that the 
agents in this country do not forget that there is a National Association of Local 
Fire Insurance Agents. This can be done in no better way than to keep alive our 
State association, where we can work in closer touch with each other. If our 
State associations are alive and active our interest in the National Association 
will be assured. 

Another peril of peace is the selfish retirement from duty. How soon the 
patriotism some men fades when they leave the active service and peace 
means to .aem the pursuit of selfish ambition and utter retirement from any sort 
of public service for theit country’s sake. 


A resolution in relation to rate-making by local agents was offered by 
Mr. Markham. The barbecue and burgoo were greatly enjoyed, as were 
also a negro cakewalk, and dancing and singing by negroes. 


THURSDAY’S SESSIONS 


The programme for Thursday included the conclusion of the roll call of 
States, the reports of the committees on resolutions and nominations, and 
the election of new officers. 

The following-named officers were chosen: 


President, Thomas H. Geer, Ohio; vice-president, John C. North, Con- 
necticut; A. H. Robinson, Kentucky; H. G. Goodall, New York; E. J. 
Tapping, Wisconsin; Governor Winfield T. Durbin, Indiana; H..N. Pink- 
ham, Maine; Charles F, Wilson, Colorado; Arthur W. Mills, Arkansas; 
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Frank W. Hanford, Washington; Fred W. Offenhauser, Texas, and Sol. 
Moyses, Tennessee; secretary and treasurer, Frank F. Holmes, Illinois. 

Chairmen of committees—Executive, L. W. Childrey, Virginia; griev- 
ance, Merwin Jackson, Ohio; legislative, Emmet W. Rhodes, New York; 
State organization, A. Eldredge, Michigan. 


Invitations for the next annual meeting were received from Baltimore, 
Norfolk, Hartford, Denver and Des Moines. The time and location of the 
next meeting will be fixed by the executive committee. -The aggregate 
number in attendance at the meetings was 336, about eighty of whom 
participated in the excursion to Mammoth Cave. 

Resolutions were adopted by the convention recognizing the growing 
power of the association; reaffirming previous declarations; appreciating 
the good work of State associations; suggesting that the National presi- 
dent attend State conventions when possible; expressing satisfaction over 
the increased membership, and the harmonious relations between the 
State and National associations; approving the single-agency movement 
and directing the new officers to further it; ascribing to preferred business 
the production of the evils of multiple agencies, excessive commissions, 
rebating, rate-cutting and abnormal expense ratios, and commending 
efforts to rate each class of risk so that it shall show a reasonable profit, 
and no class a loss; endorsing schedule rating; recommending the co- 
operation of agents in rate-making; upholding the efforts of State officials 
to eradicate wildcats; thanking the insurance journals for their just 
treatment of the association, and expressing appreciation of Louisville’s 
hospitality. 





Elements of Life Insurance. 
THE Spectator Company recently issued a second edition of ‘“‘Elements of 
Life Insurance,’ regarding which the following comments have been 
made: 


“This is a non-mathematical explanation of the principles of life in- 
surance. It is written in simple, non-technical language, so that it is 
intelligible to the layman.’’—Weekly Underwriter. 


“A clear exposition of the principles and practice of the life insurance 
business. Should be in the hands of every life insurance agent who wants 
to be something more than a solicitor.’’—Investigator. 


“It tells about rate-making, reserves, surrender values, departmental 
valuations, surplus distribution—in short, everything that a man must 
know, in order to comprehend the principles and practice of life insur- 
ance.’’—Insurance World. 

“ ‘Elements of Life Insurance,’ by Miles Menander Dawson, is a valu- 
able treatise on life insurance and must prove of the greatest benefit to 
agents who desire a thorough knowledge of the business.’’—William A. 
Fricke, Ex-Insurance Commissioner of Wisconsin. 


“A good piece of work. This is a well-written and well-arranged book. 
Its style is simple and direct; amybody can understand what it says. The 
beginner in life insurance work will find it a most valuable text-book, 
and the veteran, too, may profit by the lucid manner in which things more 
or less familiar to him are stated.”—Insurance. 

“As a popular presentation of the actuarial technique of life insurance 
‘Elements of Life Insurance’ seems to me to deserve favorable comment. 
The author’s fearlessness and independence, which subtly although not 
offensively, pervade the book, are also very refreshing.’—James W. 
Glover, University of Michigan, Ann Arbor, Mich. 

“This book is an explanation in simple style of the principles of life 
insurance, so worded and arranged that a scientific knowledge is not 
necessary for a complete understanding of the subject. It is interesting 
and valuable, not only to the layman but also to agents and others who 
do not care to go into the technical part of the matter.”—Insurance Age. 


“T have looked over the 1902 edition of ‘Elements of Life Insurance,’ by 
Miles Menander Dawson, and continue to hold it, as always heretofore, 
the best brief introduction to the subject in my knowledge. This opinion 
is based upon its style, its arrangement, its quality and its perspicuity.”— 
Jos. A. DeBoer, President the National Life Insurance Company of Ver- 
mont. 

“T have read it with great interest, and have been particularly pleased 
with the simple explanations regarding the principles and probability and 
the apportionment of surplus. The remarks regarding ‘some miscon- 
ceptions’ should also be effectual in strengthening the position of scientific 
insurance.”—Henry Moir, Actuary, the Provident Savings Life Assurance 
Society, New York. ‘ 

“Ten years have passed since its original publication, and important 
changes which have since taken place in the business have led the 
author to prepare this revision in order to bring it up to date. The pur- 
pose of the work, as its name imports, is to educate the reader in the 
fundamental principles of the business. It is especially valuable to 
agents.’’—Insurance Monitor. 

“The author has completely rewritten the book, incorporating all the 
changes in life insurance which have been made since 1892. The princi- 
ples of life insurance are set forth in simple, untechnical language, which 
the layman can understand. Yet the book comprehends everything that 
is fundamental in life insurance as practiced by the regular companies of 
the United States.’”—United States Review. 

“The first edition of this book we recall as being a most concise ex- 
position of the principles of life insurance; the present edition, which has 
been rewritten and brought thoroughly up to date, will do more to en- 
hance Mr. Dawson’s reputation as an educator in his chosen field than 
anything he has yet done. The chief charm in this book lies in its in- 
telligibility, but the method of it and the manner of it will appeal no 
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less to the well-informed field man than to the layman.”—Insurance Ad- 
vocate. 

“T have found the second edition of ‘Elements of Life Insurance’ much 
more serviceable than the first. The arrangement is better, the explana- 
tions continuous and clear, and the contents generally very interesting. 
I think students read this edition with more enthusiasm and profit, and 
every thoughtful reader must gain intelligent views of life insurance 
from it.’’—Professor B. H. Meyer, University of Wisconsin, Madison, 
Wis. 


“As a rule works upon life insurance are more understandable and are 
of more interest to such as are blessed with a scientific knowledge of the 
subject. This little volume of 154 pages has been written, particularly, I 
take it, for those who are not thus blessed. And blessed be the author 
thereof for having written after a manner clear and comprehensive to 
those who know not and want to know. Such a work is this one.”—Ed. 
P. Ackerman, in Insurance Report. 





Sessions of State Legislatures. 
BELOW will be found the dates of commencement and the limitations of 
the sessions of the various State legislatures during the coming season: 


Time Limit. | Time Limit. 

State. Date. Days: | State. Date. Days 
Atabama, Gans 132.622 c8cises see 60 | Nevada, Jan. 19...............0.- 60 
APISORS, GON" 10s 0:64:00 vvswesess 60 New Hampshire, Jan. 7....... None 
AIKBMEAS, SOR. 13. «06 2650665005 60 | New Jersey, Jan. 18........... None 
California, Jan. 5......... cvecess OD | Now Mexiod, Jan. 19...... 2.2006 60 
Colorkdo, Jan. Fae ss sccs cccce seeeee | New York, Jan. 1............. None 
Connecticut, Jan. 7........ ..--None | North Carolina, Jan. 7.......... 60 
Delaware, Jan 6............ ----- 60 | North Dakota, Jan. 6............ 60 
Florida, April 6.......sssecssesse 60 | Oklahoma, Jan. 6...........-005: 60 
Georgia, Oct. 22......sssceseees FDO | MONCROR OBE IB ss v:csiaissiecieeiss sisters 40 
Hawaii, Feb. 18.................. 60 | Pennsylvania, Jan. 6.......... None 
SSS Oe a scscoses« OO | Rhode Teles, Jan. 6... 6:00.00 60 
TROIS, DOR, LO. 6 sc seccsncessee None | South Carolina, Jan. 12.......... 40 
ERMINE ORR: Bis conte oeewcnscesae 60 | South Dakota, Jan. 6............ 60 
ee Re | eee - 40 | Tennessee, Jan. 5.........s+ee0e- 15 
ee ee ostNORG.| TERRE: SAR. 1B. s<0cs.s sevceccsiee None 
Massachusetts, Jan. 7.........None | Utah, Jan. 12........... siasaneceeeese eae 
Michigan, Jan. 7..... seseces ..-None | Vermont, Oct. 1.......... .....None 
Minnesota, Jan. 6..... 5osieaoerene 90 | Washington, Jan. 18...... ates 60 
BEISBOUTI, TaD. Foc. os ccesccecese 70 | West Virginia, Jan. 14..... snc 45 
Montane, Jan. 6. <s.6000c00008 -.- 60 | Wisconsin, Jan. 14............ None 
Nebraska, Jan. 6.......00se0.se: 60 | Wyoming, Jan: 18........3. Seacenee 





The Life Insurance Agent. 
THE following appreciative editorial regarding that useful member of 
society, the life insurance agent, appeared in The Sun of West Newton, 


Pa., recently: 

He is born, not made. Like every man with a specialty, it has_to be “in 
him” at the outset, though time and experience add to his powers. He is a de- 
velopment of the last half century, and has really come to perfection within the 
last decade. He is as worthy to be sought after as the clergyman or physician, 
but if you do not seek him that’ll be all right—he’ll look you up and will want to 
know if you are insured and if you do not want a little more. And the merit 
of his inquiry is that it is a just one, of as much, if not more, interest to you 
than to him. Ninety-five per cent of the astounding aggregate of life insurance 
now in force, of which you read and hear in a half-understood way, was obtained 
solely through the energy and determination of agents. It was of vital benefit 
to the insured, has proved of inestimable benefit to their families, and has a 
future of good beyond all computation; and yet but for the agent it would have 
no extensive existence. He it was that was always ready to present its advan- 
tages, to whom all seasons were summer so far as letting you see the necessity 
of making hay while the sun shone. 
force alone have overcome that paradox of modern economic propositions, viz.: 
that life insurance, the thing a man and his family need most of all and that 
makes them happy when it is obtained, is something which, nine times out of 
ten, he doesn’t take until he is asked to do so. 

The agent of to-day has grown to be a man of importance in his community. 
His “‘customers” include the whole range of working and business life. He is 
the embodiment of energy, tact and perseverance. Treat him kindly, for he will 
do you good. 





Schedule of Fidelity Rates. 
THE following article is taken from the October Bulletin of the United 


States Fidelity and Guaranty Company of Baltimore: 


The desirability of having a schedule of rates for fidelity bonds is recognized 
generally by those engaged in the surety business, yet, owing to various reasons, 
it is impossible to formulate such a schedule at this time. The greatest obstacle 
to the accomplishment of anything in this direction lies, perhaps, in the fact 
that the surety companies now in the field are not in accord on the question of 
fidelity rates, but are striving to obtain all the business which can be had at the 
best rate they can secure. Unless all the surety companies in the business would 
agree to adopt a uniform schedule to which they would pledge themselves to 
adhere strictly it would be the height of folly for any one company to attempt 
to enforce a schedule of rates for fidelity-bond business. 

Another obstacle to the making of a schedule of rates for fidelity bonds which 
must be apparent to all familiar with the business is that the schedule would, in 
all probability, be in force but a short time when there would be demands for 
special rates. This would be the loophole through which any of the companies 
who had entered into the agreement could evade the schedule agreed upon, and 
thus secure an undue advantage over those companies disposed to maintain it 
both in spirit and in fact. This condition would be hard to overcome, because ot 
the fact that many patrons of surety companies are disposed to pay the smallest 
premium possible, though they insist that the bonds executed for them be amply 
guaranteed by a company possessed of abundant financial resources. They fail 
to recognize the fact that a company which wishes to prosper cannot afford to 
write a bond at less than the premium rate which it costs to carry it. 

It is also difficult to estimate the true risk of a fidelity bond. The hazard in- 
volved is liable to change from day to day, but yet the-bond must be carried on 
the company’s books at the premium agreed upon during the period for which 
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it was written. The bookkeeper, the cashier or the treasurer may seemingly 
to-day be a man of the highest probity, but a panic in the stock market to- 
morrow may reveal the fact that he has speculated with and lost his employer’s 
money. The surety company which bonded him must thereupon pay the short- 
age. On the small risks there seems to be an average ratio of loss, but the large 
losses which a surety company must pay from time to time make it impossible 
to place much dependence upon any ratio which the majority of risks may show. 
The surety business as we know it is still in its infancy, and it will, therefore, 
require the experience of a number of years to come to determine with accuracy 
the ratio of loss on the various risks written. 

Notwithstanding this condition, the surety agent who has had several years’ 
experience in the business ought to be qualified to quote a rate on fidelity bond, 
even though he has not seen the application, references or statements of present 
and former employers. Take, for instance, the agent who receives a telephone 
message asking the rate on a bookkeeper’s bond. All surety agents are familiar 
with the risk involved in this bond, and by asking a few questions pertinent to 
the bookkeeper’s duties any agent ought to be able to name a rate. The state- 
ments of present and former employers, together with references, affect the 
— or rejection of the risk more than they do the fixing of the premium 
rate. 





The Examination of the Anchor Fire. 

THE result of the joint examination of the Anchor Fire of Cincinnati, 
Ohio, by the Ohio and Michigan Departments shows an impairment of 
capital, computing the reserve on the several bases required by law, as 
follows: Fifty per cent, Ohio law, $19,905; pro rata, Michigan law, $27,712, 
and on a monthly pro rata basis, $65,000. The report cites a supple- 
mentary document as of October 20, showing that on October 20 the sum 
of $75,000 was added to the assets, thus giving the company a net surp’us 
of $55,095. 

A detailed copy of this report has been printed by the Anchor, to which 
the company adds a letter to its agents to the effect that the recent exam- 
ination has shown the company to be solvent, and in every way capable of 
fulfilling its obligations. The letter closes with a request that agents 
will forward any moneys they have withheld pending the examination, and 
that they will continue sending conservative lines on good business. 





MERE MENTION. 


Life Insurance Notes. 

—The quadrennial examination of the Phenix Mutual Life has been completed. 

—The Home Relief Association of Ellis County has been organized at Waxa- 
hachie, Tex. 

—Out of 1927 policies issued in 1849 by the Mutual Life of New York 25 are 
still in force. 

—The Central Life Assurance Society of the United States, Des Moines, Ia., 
has been licensed in Michigan. 

—West' Babcock, formerly district agent of the Mutual Benefit Life at Stanton, 
S. D., has been appointed State agent. 

—The Eastern $100,000 Club of the New York Life for 1902 has sixty-eight mem- 
bers, who paid for $12,702,894 new business in the year. 





—The Baltimore Mutual Life and Annuity Company has changed its title, and 
is now known as the Baltimore Equitable Life Insurance Company. 

—Martin Calvin, secretary of the Georgia State Agricultural Society, has been 
appointed agent for the National Life of Vermont at Columbus, Ga. 

—In the four weeks ending with September 27 the Mutual Life of New York 
paid 292 death claims amounting to $978,679, and 112 endowments for $246,780. 

—Oliver B. Andrews of Atlanta, Ga., has been appointed Southern inspector 
by the Fidelity Mutual Life. His headquarters for the present will be Atlanta. 

—In a recent fire at Albany, N. Y., the Prudential office, in charge of E. L. 
Post, sustained a loss of several thousand dollars, together with some valuable 
records. 

—The life companies operating in Maine will be required to report to the 
Department for the year ending December 31 next on the basis of paid-for 
business. 

—Last week the Colonial Life of Jersey City issued its first $100,000 policy. It 
is on the twenty-payment life accumulation plan, the person insured being J. E. 
Hulshizer, a prominent banker and financier of Jersey City. 

—James B. Day, agency director, Columbus, Ohio, branch office of the New 
York Life, recently had issued to his office two policies for $100,000 and $50,000, 
respectively. Both policies were delivered and settled for at once. 

—Josiah Hayden Drummond, A. M., LL. D., died at Portland, Maine, on 
October 25. He was prominent in financial circles and in the politics of the 
State of Maine. He was a director and general counsel of the Union Mutual Life. 

—The Model Protective Association of America has been organized at Massillon, 
Ohio. The rates to be used are those adopted by the National Fraternal Congress. 
Frederick H. Snyder is president and Edmund A. Jones is secretary. 

—Young E. Allison, editor of The Insurance Field of Louisville, has, in com- 
pany with others, purchased The Louisville Commercial and its evening edition— 
The News. Mr, Allison will, it is said, become editor of the two papers. 

—Judge Holdom of Chicago has held that Thomas Chalmers is entitled to the 
return of his policy in the Connecticut Mutual which was canceled a year or so 
ago on the ground of misstatement of age. The court held that Chalmers acted 
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in good faith in telling the agent in 1851, when the policy was taken out, that he 
was not sure as to the year in which he was born, but that he thought he was 
thirty-one years old. It was subsequently found that he was four years clder. 

—The Northwestern Mutual Life has appointed R. J. Woods and Conrad L. 
Holmes assistant general agents under J. Mallanney of Sioux Falls, S. D.—The 
company’s rapidly increasing business has made it necessary to give Mr. Mallan- 
ney this additional assistance. 

—William Cross, president of the Select Knights and Ladies of Kansas City, has 
resigned because of differences between himself and the supreme recorder, and 
also because the order was $40,000 behind in its death claims on October 1. A. R. 
Berry of Atchison is now serving as president. 

—The Southern Mutual Benefit Association of Dallas, Tex., has absorbed the 
Family Protective Benefit Association of Dallas, the Texas Mutual Benefit Asso- 
ciation of San Antonio and the Texas Mutual Indemnity Company of Texarkana. 
The Texas Department is investigating the consolidation. 

—S. J. Crawford, representing the New York Life at East Liverpool, Ohio, 
has placed a $100,000 investment policy with Frank A. Sebring of Sebring, Ohio, 
and a similar contract for $50,000 with F. E. Sebring. George A. Sebring, an- 
other member of the family, already carries $55,000 of insurance. 


—In nine months of the current year the actual death losses of the South 
Atlantic Life of Richmond were but $4000, as compared with $20,000 expected. 
In the same period the company increased its new business thirty-four per cent 
and its income fifty-four per cent over the corresponding period of last year. 


—During the quarter ending September 30 the Fidelity Mutual Life reported 
receipts of $707,712; excess of receipts over disbursements, $150,450; payments to 
policyholders, $339,688; new business, $5,119,384; net ledger assets increased to 
$4,239,978. The new business written during the month of September was thirty- 
five per cent greater than'for the corresponding period of last year. 

—The Reserve Loan Life of Indianapolis is closing its second year as a legal 
reserve company. The new business will exceed $2,000,000, and the company will 
start the new year with between $4,000,000 and $5,000,000 insurance in force. It is 
the aim of the Reserve Loan to secure quality in preference to quantity, and the 
character of the business on its books is the best testimonial to this fact. 


—The St. Johnsbury (Vt.) office of the Mutual Life of New York has been 
given up. This is the result of the company’s policy of redistricting and appoint- 
ing salaried managers in place of general agents. Vermont and New Hampshire 
constitute one district, with R. G. Cheney of Manchester, N. H., as manager. 
The well-known firm of Cheney & Cheney will be dissolved, the junior partner 
retiring. Fred M. Cheney will probably represent the company as manager of a 
district in another locality. 

—With the November number The Century Magazine enters upon a new 
volume, and introduces a new type and a lighter looking page. The first of the 
articles on trusts is given in this number, while two new serials are started, 
viz.: “The Yellow Van,” by Richard Whiteing, and “A Forsaken Temple,” by 
Anne Douglas Sedgwick. A number of interesting articles are also given, while 
the illustrations, in color, as well as in black and white, aid in making up a 
particularly attractive number. 

—R. L. Foreman, manager for the Equitable Life at Atlanta, is looking for in- 
formation regarding the effects of number 13. He reports that according to the 
lists published by the society each month, in March Atlanta was No. 13 for the 
month; in May, 13 for the first five months; in June, 13 for the first six months; 
in July, 13 for the month; in August, 13 for the first eight months, and in Sep- 
tember, No. 13 in both columns. As the number has struck his agency so 
many times, it should be taken as a warning to keep out of fourteenth place at 
the worst, and in the meantime crowd the twelve leaders, so as to force at least 
one of them down a peg. 


Fire Insurance Notes. 

—The Lafayette of New York has been admitted to Tennessee. 

—A valued-policy bill has been introduced in the Vermont legislature. 

—The Eastern Fire of Atlantic City, N. J., has commenced business. 

—William N. Jarrett, a prominent insurance man of Pittsburg, Pa., is dead. 

—Albert R. Lewis, of the insurance firm of A, R. Lewis & Co. of Cumberland, 
Md., is dead. 

—The Continental of New York has appointed S. P. Brannan of Chicago, IIl., 
its local agent. 

—The Colorado Department will report a codification of the insurance laws to 
the next legislature. 

—F. E. Morris of Monson, Mass., has sold his fire insurance business to C. L. 
Peck and Rufus Ray. 

- The Williamsburgh City Fire of Brooklyn, N. Y., has appointed Walter 
Morris its Pittsburg (Pa.) agent. 

—The Pulaski Chancery Court has placed the Farmers Mutual of Little Rock, 
Ark., in the hands of a receiver. 

—The Sea and Lake of Chicago, IIl., has appointed Fred P. Thomas & Co. of 
Cleveland, Ohio, its local agents. . 

—No successor to the late Adolph A. Strohn, president of the German Alliance 
of New York, has yet been elected. 

—The Nemaha County Mutual Fire of Seneca, Kan., is in process of organiza- 
tion, with W. R. Stowell as secretary. 


—As a result of the appeal to the Governor by the business men of Burlington, 
Ta., Attorney-General Mullan and State Auditor Merriam have prepared a new 
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standard uniform fire insurance policy to take the place of the one now in use 
by the companies doing business in Iowa. 

—The Milwaukee Fire of Milwaukee, Wis., has appointed Shipman & Wayne of 
Chicago its general agents for Cook county. 

—The Sea and Lake of Chicago, III., kas appointed Hall & Henshaw of New 
York, its agents for New York and Brooklyn. 

—E. B. Stahlman, editor of The Nashville Banner, has been elected Tennessee 
director of the Atlanta-Birmingham of Atlanta, Ga. 


—A. P. Redfield of Chicago, Ill., has been appointed general agent of the 
Republic and the Standard Underwriters of Chicago. 

—E. O. Weeks, vice-president of the AStna of Hartford, Conn., who is down 
with typhoid pneumonia, is reported to be improving. 

—The New York and New England Underwriters of New York has appointed 
J. B. Roddick of Chicago, Ill., its Western representative. 


—The Milwaukee Mechanics of Milwaukee, Wis., has appointed George G. - 
Cornelsen of Chicago, IIl., its special agent for Cook county. 

—The New Crleans Adjustment Company has been organized to take over the 
business of W. A. Cooke of New Orleans, from January 1, 1903. 


—John L.. Smith has reconsidered his resignation as special agent of the 
Hamburg-Bremen for Kentucky, and will remain with the company. 

—D. B. Welpton of Omaha, Neb., special agent of the Royal of Liverpool for 
Nebraska, is a Democtatic candidate for State Senator in Nebraska. 


—Reinsurance on overdue ships is quoted in San Francisco as: Clydesdale, 


50 per cent; Prince Louis, 15 per cent; Fred E. Scammell, 15 per cent. 


—The name of the real estate and insurance firm of Meighen & Oldham of 
Moundsville, W. Va., has been changed to Meighen, Oldham & Hendrix. 

—The Northern Assurance of London has appointed Walter L. Wilson its 
resident manager in San Francisco, with jurisdiction over the Bay counties. 

—W. W. Thomas of Cincinnati, Ohio, has assigned his fire insurance policies 
to Attorney George W. Harding, who will try and collect from the companies. 

—The United States Fire of New York has filed articles of amendment and a 
thirty-year extension of its charter with Secretary of State Morton of Tennessee. 


—Charles L. Case of Chicago, Ill., Western manager of the London Assurance, 
will visit Canada shortly in order to appoint a successor to Manager E. A. 
Lilly. 

—tThe Illinois Association of Local Fire Insurance Agents has elected Charles 
P. Whitney president; Grant Stebbins of Marseilles, secretary, and J. J. Avery, 
treasurer. 

—A. G. Beeson, manager of the Nebraska Inspection Bureau, has given notice 
of the withdrawal of his circular letter, advancing rates twenty-five per cent, as 
of April 17. 

—The town of Suisun, Cal., has established a quarterly license tax of $2.50 on 
all persons, firms, associations or corporations acting in the capacity of fire 
insurance agents. 

—The town of Whittier, Cal., has appointed J. S. Butman, chief of the fire 
department, and the latter will at once proceed to organize a volunteer fire de- 
partment for the town. 

—M. Dugro Buttles will issue policies for Le Foncier de France from November 
1. It is proposed to keep all American premiums on deposit in this country for 
the benefit of policyholders. 

—Commissioner Barry of Michigan is proceeding against R. M. Buck of Paw 
Paw and James O. Keith of Bloomington on a charge of transacting business 
with unauthorized companies. 

—The cross actions brought by the companies against the Houston (Tex.) 
Water Company to collect damages on account of the fire that destroyed the 
market house have been dismissed. 

—John Thorsen, a director of the Northwestern National of Milwaukee, Wis., 
is dead. The board of directors adopted resolutions expressing their appreciation 
of the great loss sustained by his death. 

—The water for fire protection will not be turned off by the owners of the 
Carbondale (Ill.) waterworks, as prominent representatives of the city council 
have agreed to pay the bill for arrears due. 

—The Insurance Commissioner of South Dakota has caused the arrest of G. H. 
Dearborn of Sioux Falls, S. D., on a charge of violating the insurance laws of 
the State by failing to secure a permit from the Department. 

—The Illinois Insurance Department is investigating the various unlicensed 
companies which make Chicago their headquarters for the purpose of ascertaining 
whether these undergrounders are doing business in Illinois or not. 

—Advices from Cleveland, Ohio, state that the Factory Mutual Fire of Ohio, 
with headquarters in Cleveland, is in process of organization. It is said that many 
prominent manufacturers of Ohio are interested in the new company. 


—The companies interested have concluded to liquidate the losses incurred in 
the recent fire at Sausalito, Cal., taking subrogation against the Sausalito Land 
and Water Company for failing to supply water for extinguishing the fire. 

—The Tennessee Association of Fire Underwriters has elected the following 
officers: J. R. Davies, president; N. H. Grady, first vice-president; W. E. 
Walker, second vice-president; J. P. Edington, third vice-president, and Sol. 
Moyses, secretary and treasurer. 

—The Delaware, Lackawanna and Western Railroad Company has compromised 
out of court in the sum of $24,000, as a consideration in the case of the com- 
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panies against the railroad to recover damages for a fire which occurred in June, 
1800, in the village of Moscow, N. Y. The companies paid the policies, taking 
subrogation against the railway company on the ground that a spark from a 
passing engine was the cause of the fire. 

—The State Mutual of Fargo, N. D., has been organized with the following 
officers: H. E. Lincoln, president; F. H. Wilder, vice-president; George H. 
Wilder, treasurer, and E. A. Tyler, secretary. The company will commence 
business as soon as it has secured $200,000 of risks. 

—The Union of Philadelphia has decided to split up the jurisdiction of the five 
States formerly controlled by Stephen E. Cate, and has appointed Howard Hudler 
of Chicago, Ill., its special agent for Illinois, Iowa and Missouri. Another field 
man will be appointed shortly for Wisconsin and Minnesota. 

—Louis C. Madeira & Sons of Philadelphia, Pa., are sending out circular 
letters calling attention to the financial standing of the companies represented by 
their office, and that they are prepared to issue tornado, use and occupancy and 
lines on whisky in warehouses throughout the State of Pennsylvania. 

—The Auditor of State of Iowa has accepted service in a suit against the Great 
Britain Insurance Corporation and the Northwestern Fire, both of Chicago, IIl., 
brought by Hartman & Daniels to recover on policies held by the latter on 
property in Clinton, Iowa, which was destroyed by fire some time ago. 

—The United States Circuit Court of Appeals has reversed the verdict of the 
Circuit Court giving Frank J. Hearne of Pittsburg, -Pa., judgment for $51,550 
against nine fire companies, and directs that the various companies recover 
costs from Hearne. It is probable that an appeal will be taken to the Supreme 
Court. 

—A fire started recently in the first floor of the Knights of Pythias building 
in Eureka, Cal., which, but for the prompt measures of the fire department, 
might have been attended with disastrous loss of life, as over a hundred ladies 
and gentlemen were attending a meeting in the building at the time. It is be- 
lieved that the fire was of incendiary origin... 

—The Contra Costa Water Company is being proceeded against by S. L. 
Potter of Alameda, Cal., to recover the sum of $8540 for damages on account of 
the destruction by fire of a building owned by the plaintiff. It is alleged in the 
complaint that the water company was guilty of negligence in not keeping its 
hydrants in proper working order, thereby causing the destruction of the prop- 
erty. 

—The Home of New York has declared its intention not to be governed by 
advisory or schedule rates in Missouri, Iowa and Nebraska. President Washburn’s 
letter on this subject contains the following: ‘While I have no intention of 
cutting rates or reducing rates in these States, I do not propose hereafter to con- 
sider myself under any obligation, moral or equitable, to adhere to any schedule 
of rates.” 

—There ‘seems to be a great deal of concern among Chicago underwriters 
owing to the attitude taken by the Home of New York in Missouri, Iowa and 
Nebraska, and it is the general belief that an extended rate war may be the 
result. Henry Evans, vice-president of the Continental of New York, is quoted 
as saying that he expects a rate war over the entire West, including the Pacific 
Coast, and that if this happens his company is fully prepared to be in the thick 
of the fight. 

—A notorious New York wildcat operator, who was recently released from 
prison, has decided that the fire insurance business is too profitable (for him) to 
be abandoned, and is determined to have a nice little company of his own which 
will fit comfortably in his vest pocket. Accordingly he has had an incorporating 
agency organize for him a concern with a high-sounding title and an alleged 
paid-up capital of $100. It is understood that there was to have been a partner in 
the enterprise, but, unfortunately (?), the partner-elect was led off to jail just as 
the scheme was ready to be launched. 

—Following an inquiry from a marine underwriter concerning the appli- 
cation of the provisions of section 11 of chapter 99, volume 22, laws of Delaware, 
known as the local agency law, the Insurance Commissioner of Delaware sub- 
mitted the question to the Attorney-General of the State, who gives his opinion 
of the application of the provisions of the said section to policies of insurance 
against risks other than those specified in policies of fire insurance; that the 
court would not sustain a construction that the above-mentioned section applies 
to any other than policies of fire insurance, and that marine insurance, although 
being incidentally against loss by fire, does not come under the purview of the 
section. 

—The recently organized Merchants of St. Louis, with a capital of $100,000 and 
a surplus of $125,000, has the following officers: Howard A. Blossom, president; 
James Gay Butler, vice-president; Albert Kuehne, secretary, and Alfred Clifford, 
treasurer. The company has issued a circular dated October 20 to the effect that 
it will insure surplus lines, using a warranty as to some first-class American or 
English office as to rate and concurrence of the policy. The company in its circu- 
lar calls attention to its list of directors, wherein the names of some of the best- 
known men of St. Louis appear. The directors are: James Campbell, A. D. 
Brown, W. Stix, Alfred Clifford, J. G. Butler, J. J. Schotten, W. H. Dittmann, H. 
L. Cornet, P. Chouteau Moffitt, G. J. Tansey, William Medart, D. C. Nugent and 
Howard A. Blossom. 

—Albert Plaut of Lehn & Fink prepared a report in consultation with P. J. 
Mosenthal of H. Mosenthal & Son to the National Wholesale Druggists Associa- 
tion, which deals with the subject of fire insurance. The report favors a closer 
relation between the insurer and the insured, and remarks that it is impossible 
for insurance men to be thoroughly familiar ‘with the physical characteristics 
of all the risks they assume, and believes that, most fire insurance companies 
would be willing to receive information on these points from qualified persons or 
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trade organizations. The report mentions a new and burdensome schedule that 
was recently put in force on merchandise in public warehouses, which affects the 
drug trade with special severity, and which matter was taken up by a com- 
mittee appointed by the local drug trade, whose efforts were successful in 
securing some important concessions. The report states that the past year has 
served to bring the owner of property and the insurer nearer together. 





Acknowledgements. 


—We are in receipt of a copy of the proceedings of the Insurance Institute of 
Toronto for the year 1901-02. 

—A detailed report of the business done during the year ending December 31, 
1901, of the insurance companies doing business in Ontario, compiled by the 
Inspector of Insurance and Registrar of Friendly Societies, is at hand. 


TOO LATE FUR CLASSIFICATION. 


—Lindley M. Garrison has been appointed receiver of the Commercial Mutual 
Life Insurance Company of Jersey City. 

—President Washburn is quoted as saying that the Home of New York will not 
begin a rate war nor participate in one. 

—The reform plan of the joint committee has been adopted with slight modifica- 
tions by the Chicago Underwriters Association. 

—The Union of Philadelphia has appointed C. W. Kibbee as its general agent at 
Minneapolis, with G. A. Gerham as special agent in the Northwest. 

—H. D. Underwood, manager for the Equitable Life of New York at Harris- 
burg, Pa., will give a banquet to the Equitable Agency Association of that town 
on November 6. 

—Robert Lee Traylor of Richmond, Va., announces that from November 1 his 
business and services will be transferred to Davenport & Co., general agents for 
the Liverpool and London and Globe, and that he will be prepared better than 
ever before to care for his clients’ interests. 











_ FIELD MANAGER FOR AN OLD 


Line Life Insurance Company. The company is new. A man to take full 
charge of securing business is desired. To the right man who has experience and can get 
business ; who can get agents and manage them, a contract on the “ ground floor” will be 
given. Lo not apply unless you are a hustler, have a record, and mean business; and do 
not apply unless you accompany your application with references. 

Address “* Northwest,’’ care of THE SPECTATOR, 
P. O. Box 1117, New York. 








Company Representation Wanted. 








ANTED—AGENCIES FOR RELIABLE FIRE 


companies doing business in the Indian Territory. 
J. E. ARNOLD, Ardmore, I. T. 








THE ART OF CANVASSING: 
HOW TO SELL INSURANCE. 


BY. WILLIAM MILLER. 





This is a handy little pocket work intended for beginners in the work of life 
insurance canvassing. The author has had a wide experience in the field of life 
insurance, and his teachings are of a practical nature. So much of the science of 
life insurance as it is necessary for the agent to be familiar with is given in an 
explanation of the usual formulas. ‘he major portion of the book, however, 
consists of suggestions as to the best methods of success in writing business; 
what occasions should be sought and what avoided for a presentation of the subject 
of insurance; what to do and how to do it; in short, how to get at a man and 
secure his application. The book is written in a plain, straightforward manner, 
free from technicalities, and is valuable alike to the raw recruit and the veteran. 

THE ART OF CANVASSING is most handsomely printed and bound in 
flexible leather, the size being convenient for the pocket. 


Prices. 

SINGLE COPIES, ae - - $1.50 
25 sag ~ ~ ~ $3.75 
50 id - a ~ 60.00 

100 ff - - 100.00 


THE SPECTATOR COMPANY, Publishers, 
95 William Street, New York. 
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gency Wants, 








ANTED—DISTRICT AGENTS FOR HUDSON, 


Morris, Sussex and Warren Counties, State of New Jersey. 


Apply to DUBOURCQ & PILGRIM, 


Managers for Northern New Jersey for the SECURITY TRUST AND LIFE INSUR- 
ANCE COMPANY, 11 BROADWAY, NEW YORK. 





IFE INSURANCE IN TEXAS.—EMIGRATE TO 

Texas, where prosperity fills the air and the Life Agent who 

can and will hustle never goes hungry or short of cash. ‘“ Business 

is easy.” I want a few more good men. The OLD HARTFORD LIFE 
is on top in Texas. 


W. H. PATTERSON, Mgr., 412-413 Trust Bldg., Dallas, Texas. 





ANTED—DISTRICT AGENT FOR SUSSEX 
County, Delaware, and Wicomico County, 
Maryland. Sussex has half a dozen good towns, 
Salisbury is the chief town in Wicomico. Look it 
up before replying, and state the reason you would 
consider locating in either county. 


HERBERT N. FELL, Manacer, 
The Mutual Life of New York, 
Wilmington, Delaware 





TE=ZAS. 
ANTED—GOOD AGENTS TO SELL MOST AT- 
tractive Policy Contract now offered. Producers of high grade 
business can secure an extra fancy contract with the Germania Life 
Insurance Company. Apply to CHAS. H. FLORIAN, Manager, 
SAN ANTONIO, TEXAS, 





ANTED-—IN OREGON, WASHINGTON AND 
Idaho, a good producer for District Managership with the Million-Dollar, 
North Pacific Department, Washington Life. Yearly Paid Insurance over $1,000,000; 
Yearly Paid Premiums over $50,000. Agents independent and self-supporting. Apply 
with references to BLAIR T. SCOTT, General Manager, ‘ 
610-11-12-13 Chamber of Commerce Building, Portland, Ore. 
421-422 New York Block, Seattle, Washington. 
530-5381 Rookery Block, Spokane, Washington. 





ANTED—DISTRICT AND SPECIAL AGENTS 


for Western Indiana. The territory is thoroughly organized and there is a good 
line of insurance in force, Liberal renewal contract will be given to first-class agents. 
None but experienced agents need apply. 
Address T. N. HARDEN, General Agent Northwestern Mutual Life Insurance 
Company, of Milwaukee, Wis., Indianapolis, Ind. Lock Box 442, 





Come to California. If not, why not? 
UARANTEES-—THE PACIFIC COAST DEPART- 


ment of the Washington Life will give good producers a ‘right good” welcome. 

Two District Managerships open to leaders. Yearly paid new business must be 
DOUBLED in 1903 to $2,000,000. bse | thoroughly organized ; business is easy ; 
perfect climate ; excellent crops~ PROSPERITY, HAPPINESS and WEALTH. Splen- 
did opportunities ready and open—lots of business just waiting for good men. All corre- 
spondence strictly confidential. Apply with references to HOWARD PERRIN, General 
Manager, 85, 86, 87 and 88 Chronicle Building, San Francisco. 


Prominent Agents and Brokers, 


M DUGRO BUTTLES, 








56 and 58 Pine Street, New York. 
SURPLUS LINES. 


La Gardienne Insurance Company, Paris, France. 
Telephone, 408 John. 


RE™ & VAN DEINSE, 


Indianapolis, Ind. 





Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks, 
Correspondence solicited. 


pe & CORTIS, 





19 LIBERTY STREET, 


SURPLUS LINES. 


Telephone, 4081 John. 


HeErserT Buxton, Pres. and Mgr. 
UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Witutam Street, New York 
Correspondence Solicited. 
WOODCOCK HOWE, 
: Insurance Broker, 
No, 50 Pine Street, New York City. 


NEW YORK CITY. 
L. Austin Jounson, Sec. 








Special Facilities for Placing Surplus Lines. 
CORRESPONDENCE SOLICITED. 
ILLIAMSON BROTHERS, INSURANCE, 
MEMPHIS, TENN. 
Assets represented over $100,000,000.00 
Writing a general business throughout the South. 
Oil Mills, Cotton Gins, Wood-Working Plants and Lumber our Specialties. 
Reference, R. G. DUN & CO. 


RICHARD L. ROBERTS 


OBERTS AND OSMUN, 
49 LIBERTY STREET, NEW YORK 


INSURANCE BROKERS 
ta# Handling of Surplus Lines a Specialty. 
FIRE TRANSPORTATION MARINE 


— R. TUTTLE, 








RICHARD A. OSMUN 





Syracuse, N, Y. 
STATE AGENT 

Home Fire Insurance Co. of Baltimore. 

Firemen’s Insurance Co. of Baltimore. 

American Insurance Co. of Boston. 


Established 1867 
Established 1825 
Established 1818 





W. C. Bennett. ESTABLISHED 1869. J. Burns ALLEN. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 389 Walnut Street, Philadelphia, Pa.--Special attention given to 
Surplus lines. 








HE LIFE INSURANCE EXAMINER 
By the late CHARLES F. STILLMAN, M.S., M.D. 


A standard work upon medical examinations for life insurance. Concise, Com- 
prehensive and Practical. 200 pages. Illustrated. Price $3.00. 


Published by THE SPECTATOR COMPANY, 
95 William Street, New York. 





aims tase & HOWEY, 


SURPLUS LINES 


New York Fire Lloyds 
Isthmus Lioyds 
New York Surplus Underwriters 


29 Liberty Street, New York. 





MOODEY CRITCHELL & CO., 
. SURPLUS LINES, 
’Phone, 1497 John. 56-58 PINE STREET, NEW YORK CITY. 
Central Insurance Company, Ltd., of England. 


Correspondence Solicited Throughout the 
United States and Canada. 





DWARD CLUFF, 
SURPLUS LINES, 


80-82 William Street, New York 
REPRESENTING THE 


Ottawa Fire Insurance Company, The Michigan Millers, British 
Dominions and other companies. 
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Fictuarial, 


Prominent gents and Brokers at Chicago. 








AVID PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 


$5 NAssAvu St., New York (Rooms 1404-5). Telephone 5427 Cortlandt. 
“Letters addressed—D. P. Fackler, Actuary, New York—arrive promptly, 


E ROODE & FAULKNER, 
GENERAL INSURANCE AGENCY, 
148 La SALLE STREET, CHICAGO. 


Representing Hanover Insurance Co. of New York; National Union Insurance 
Co. of Washington; Palatine Insurance Co. of London. 


Over 25 years’ experience in the theory and practice of insurance in all its branches, 
Your patronage invited. 





ye C. WRIGHT, 


Successor to ELIZUR WRIGHT, 
CONSULTING ACTUARY. 

Reasonable charges for all sorts of Actuarial and Accountant work. 
Examinations conducted. Books and forms of account designed. 
Telephone, 2662 Main. 45 MILK STREET (Rooms 77-87), BOSTON. 

. Western Union Code. Cable Address, ‘‘Actuary.”’ 





M ILES MENANDER DAWSON, 
CONSULTING ACTUARY. 
The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 


Room 556. No. 11 Broadway, New York, N. Y. 





R E. FORSTER, 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 





HARLES J. HARVEY, F. I. A.. Consulting Actuary 
(Fellow of The Institute of Actuaries of Great Kritain and Ireland). 
Author of the Valuation System in general use by the State Insurance Departments for 
industrial policies. Vide New York State Reports of leading industrial company for 1882 and 
1883— Business in Force at end of 1883, 50 per cent. greater than at end of 1882, yet 
Policy Reserve decreased by $70,000. Reserve at present time many millions of ‘dollars 
less than by system in previous use. 


Telephone, 251 Jersey City. 43 Montgomery Street, Jersey City, N. J. 








Insurance Lawyers, 








D GARRETT COMPANY, 
° 29 Liberty Street, New York. 


INSURANCE STOCKS BOUGHT AND SOLD. 


THE INSURANCE REFERENCE BOOK FOR 1902. 


In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1902 edition contains Assets, Liabilities, Losses Out- 
standing, Unearned Premiums, Net Surplus, Premium Receipts, Dividend Rates for 25 
years prior to 1900, General and Special Agents and Short-Rate Tables. 


Price, with Monthly Supplements, $10 Per Annum. 








Salvage Companies. 








a HITT SALVAGE CO. 
ATLANTA, GA. 


Salwors and Appraisers. 
Cotton Salvage. 








RANE’S INSURANCE EXPIRATION REGISTERS 
THE VERY BEST, 
Send six cents in postage stamps, to cover bare cost, for sample sheets, 
with prices and explanations, to 


THE SPECTATOR COMPANY, «- 95 WILiiAM STREET, New YorF 





M. J. NAGHTEN. J. J. NAGHTEN. F. A. NAGHTEN. 


jous NAGHTEN & ‘CO. 
FIRE INSURANCE, 


Established 1863. 159 La SALLE STREET, CuIcaco, ILL. 


GEO, W. MONTGOMERY. M. L. C. FUNKHOUSER. 
MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 LaSalle Street, Cuicaco, Itt. 


Firemen’s Ins, Co., Newark ; Concordia Fire Ins. Co., Milwaukee; Potomac Ins. Co., Wash- 
ington ; Farmers and Merchants’ Ins, Co., Lincoln, Neb.; Lloyds Plate Glass Ins. Co., New 
York, and Union Surety & Guaranty Co., Philadelphia, Pa, 


T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 














Life Onsurance Loans and Investments, 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 PER CENT. 


Endowment, tontine and distribution policies discounted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, EguitasLe Burtpinc, Cuicaco, ILL. 














Mercantile Agencies. 


OLMES’ MERCANTILE AGENCY 
Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS. INVESTIGATIONS and IN- 
SPECTIONS in any part of the United States and Canada from reliable Attorneys-at-Law 
and no pains or expense is spared to get reliable, prompt and satisfactory reports. 
THERE IS NO SUBSCRIPTION FEE REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Correspond- 
ence solicited 
CHARLES B. HOLMES, Proprietor. 182 NASSAU 8T.; NEW YORK, N. VY. 


(Licensgep AND Bonpep unpEr New Vorxk State Laws.) 














Selaeidiadaiai 


- OVER FIRE INSURANCE CoO., 


No. 84 Ping Street, New York. ORGANIZED 1852, 
STATEMENT, JANUARY 1, 1902, 


CAO GCAPIDAL.. cen cccceneseces $1,000,000 Reserve for all other Liabilities. $375,407 
Reserve for Reinsurance....-..-- DAS RIS Net Surplus. .csvcscsccoccccsan 564,893 
Total Assets, - - ~ $3,377,575 


CHARLES A. SHAW, President. 
Josrrxu T. Low, Vice-President. Ros’t J. Newman, Ass’t Secretary. 
JossrH McCorp, 2d Vice-Pres’t and Secretary. Wm. Morrison, Ass't Secretary. 





SAFETY FUND INSURANCE 


IAGARA FIRE INSURANCE CoO. 


Or New York. 
Office, 46 CEDAR STREET 





W. A. CHILRESS, President. F. A, PIPER, 1st Vice-President. 
B. P. BAILEY, Secretary. 


OUTHWESTERN LIFE ASSOCIATION 
OF HOUSTON, TEXAS. 
Ordinary Policies written on Term, Whole Life and Limited Payment Plans. 
Provident Policies for $250 and Upward written on Whole Life and Limited Payment 


Plans. 
Come to Texas and represent a Texas company. No better field to work in and no 
better company to work for. Liberal contracts to good producers, 








PETE Tio. 











